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RESUME:
Sales  specialist with experience in Automotive, Heavy Trucks, Appliance, HVAC, Lighting Fixtures, Heavy Duty  & Data Centers.
Strong skills in management, decision maker, teamwork, leadership & negotiation to achieve the desired goals. Leading teams to achieve the KPI´s.


Work Experience

AC Metals/Aceroteca.					May 2025- Current

Sales Manager for both facilities, Monterrey and Seguin Texas, responsible for continuous growth with new customers, open market in new cities, develop long lasting relations with customer and suppliers.


Galvaprime: Monterrey N.L.				Nov 2013- March 2025

National Sales Manager: Lead the sales force, manage and develop new business with current customers and new ones. Increase sales every year according to the company’s business plan in tons & revenue. Current markets segments serving: Automotive, HVAC, Industrial, appliance, commercial refrigeration, construction, heavy trucks, data centers among others.  

Villacero: Monterrey N.L.				January 2012 – October 2013

Sales Manager: Manage current customers, increase sales with actual & new customers, and develop into new markets for the company on north part of the country. New customers on the automotive, lighting fixtures, appliance, heavy trucks, HVAC markets.


Coilplus Mexicana;  Ramos Arizpe Coah.                  April 2011- December 2011

Sales Manager:  Manage the GM resale business. Develop new business on the automotive and home appliance market. Member of the quality staff ISO TS certification.  Work very close with the other 11 plants in US and Canada.  Develop new suppliers and negotiate with the Steel Mills.


Steel Technologies de México; Cd. Juarez Chih.	January 2005 –  Marzo 2011

Sales Manager North.  January 2010- March 2011	 	Cd. Juarez Chih.

Develop and increase the sales on the Northwest side o the country for the production on Juarez facility. HVAC, Appliance and Automotive market.  Increase sales with current customers, new customers and in different markets.


Sales Manager, Ramos, Dec 2007 –  Dec 2009		 Ramos Arizpe Coah.

Open and manage the Ramos Arizpe distribution center. Handle all of the local accounts, Tier 1 Automotive, Home Appliance, Chrysler Resale program for Derramadero facility. Increase sales in more than 40%.


Sales Executive México, 2005 – 2007                                     		 Mexico City.

Manage all of the accounts of Mexico City and Toluca, mainly Tier 1& Tier 2 customers.  Industrial sales 



Flejes Misa,   2003-2005						Mexico City
Sales Executive

Responsible of the sales in Mexico City, Queretaro, San Luis Potosi, Celaya, Leon and Toluca of packaging materials and equipment.  Increase sales on 35% on consumables, and 50% on equipment.
  

EDUCATION

Industrial & Systems Engineer, Dec 2002, ITESM Campus Monterrey.
Business Management Program by EGADE  Oct 2022 a Junio 2023.




Additional Skills
· 8 Courses on commercial abilities at ITW, Glenview Illinois.
· Member of the Tennis Varsity Team at ITESM Campus Monterrey during my whole college years.
· Member of the Padel Seniors National Team, Worl Cup Las Vegas May 2022.

Languages
Spanish 	Native
English	100%
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